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Legal

Disclaimer and Important Information

This presentation and its appendices (the "Presentation”) have been
prepared by Otovo ASA ("Otovo" and the "Company", and together
with its consolidated subsidiaries, the "Group") solely for information
purposes in connection with a contemplated private placement of
ordinary shares by the Company. The Company has retained Arctic
Securities AS as manager and Roth Capital Partners, LLC as financial
advisor (collectively, the “"Manager") in connection with the
contemplated private placement. By attending a meeting where this
Presentation is made, or by reading the Presentation slides or by
otherwise receiving this Presentation or the information contained
herein, you agree to be bound by the following terms, conditions, and
limitations:

This Presentation and the information contained herein is made
available on a strictly confidential basis to selected investors only and
may not be disclosed, reproduced, or redistributed, directly or
indirectly, to any other person or published or used in whole or in
part, for any purpcse.

This Presentation does not constitute an offer to sell or a solicitation
of an offer to buy, or a recommendation regarding, any securities of
the Company. Any failure to comply with the restrictions set out
herein may constitute a violation of applicable securities laws or
other regulations. For the purposes of this notice, "Presentation”
means and includes this document and its appendices, any oral
presentation given in connection with this Presentation, any guestion
and answer session during or after such oral presentation, and any
written or oral material discussed or distributed during any oral
presentation meeting.

No representation, warranty or undertaking, express or implied, is
made by the Company, its affiliates or representatives or the
Managers as to, and no reliance should be placed on the fairness,
accuracy, completeness or correctness of the information or the
opinions contained herein, for any purpose whatsoever. Neither the
Company nor any of its affiliates or representatives or the Managers
shall have any responsibility or liability for any loss arising from any
use of this Presentation or its contents or otherwise arising in
connection with this Presentation.

The Managers have not performed any due diligence or verification
procedures relating to the information contained in this Presentation,
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other than a limited due diligence by way of a due diligence bring
down call and obtaining certain customary written confirmations from
the Company and its representatives, including a Declaration of
Completeness signed by the Company whereby the Company has
confirmed, to the best of its knowledge, that the Presentation in all
material respects is correct and not misleading. No external advisors
have been engaged to conduct any independent due diligence
investigations of the Company. This Presentation is intended solely
for a limited number of professional and institutional investors who
are capable of assessing the need for further investigations, as well
as capable of conducting any such investigations deemed necessary.

This Presentation speaks as of the date hereof. All information in this
Presentation is subject to updating, revision, verification, correction,
completion, amendment and may change materially and without
notice. None of the Company, its affiliates or representatives, or the
Managers undertake any obligation to provide the recipient with
access to any additional information or to update this Presentation or
any information or to correct any inaccuracies in any such
information. The information contained in this Presentation should be
considered in the context of the circumstances prevailing at the time
and has not been, and will not be, updated to reflect developments
that may occur after the date of this Presentation. These materials do
not contain a complete description of the Group or the market(s) in
which the Group operates.

An investment in the Company involves inherent risks and is suitable
only for investors who understand the risk factors associated with
this type of investment and who can afford a loss of all or part of their
investment. Recipients should carefully review all the information in
this Presentation and in particular the section "Risk Factors" included
in this Presentation before making an investment decision in respect
of the Company's ordinary shares.

The contents of this Presentation are not to be construed as financial,
legal, business, investment, tax, or other professional advice. Each
recipient should consult with its own financial, legal, business,
investment, and tax advisers as to financial, legal, business,
investment, and tax advice. The recipient acknowledges and accepts
that it will be solely responsible for its own assessment of the
Company, the market, the Company's market position, the

Company's funding position, and the potential future performance of
the Group's business and the Company's ordinary shares.

This Presentation contains forward-looking information and
statements relating to the business, financial performance, and
results of the Company and/or industry and markets in which it
operates. Forward-looking statements are statements that are not
historical facts and may be identified by words such as "aims",
"anticipates”, ‘"believes", ‘"estimates", "expects", “"foresees",
"intends”, "plans", “predicts”, “projects", "targets", and similar
expressions. Such forward-looking statements are based on current
expectations, estimates and projections, reflect current views with
respect to future events, and are subject to risks, uncertainties, and
assumptions. Forward-looking statements are not guarantees of
future performance and risks, uncertainties and other principal
factors could cause the actual results of operations, financial
condition and liquidity of the Company or the industry to differ
materially from the results expressed or implied in this Presentation
by such forward-locking statements. No representation is made that
any of these forward-looking statements or forecasts will happen or
that any forecast result will be achieved, and you are cautioned not to
place any undue influence on any forward-lcoking statement.

This Presentation, and the information contained herein, does not
constitute or form part of, and is not prepared or made in connection
with, an offer or invitation to sell, or any solicitation of any offer to
subscribe for or purchase any securities of the Company and nothing
contained herein shall form the basis of any contract or commitment
whatsoever. This Presentation is not a prospectus and has not been
reviewed or approved by any regulatory authority, stock exchange, or
marketplace. The distribution of this Presentation or other
documentation into jurisdictions other than Norway may be restricted
by law. Recipients of this Presentation are advised to familiarize
themselves with, and observe, any such restrictions. This
Presentation is not for distribution, directly or indirectly, in or into the
Canada, Australia Hong Kong, the United Kingdom or Japan, or any
other jurisdiction in which the distribution would be unlawful.

The Company's shares have not been and will not be registered
under the United States Securities Act of 1933, as amended (the
"U.S. Securities Act"), or with any securities regulatory authority of

any state or other jurisdiction in the United States, and may not be
offered, sold, resold, pledged, delivered, distributed or transferred,
directly or indirectly, into or within the United States, absent
registration under the U.S. Securities Act or under an exemption from,
or in a transaction not subject to, the registration requirements of the
U.S. Securities Act or in compliance with any applicable securities
laws of any state or jurisdiction of the United States.

The Company has not authorized any offer to the public of securities
or has undertaken or plans to undertake any action to make an offer
of securities to the public requiring the publication of an offering
prospectus in any member state of the European Economic Area.
This Presentation is only addressed to and directed at persons in
member states of the European Economic Area who are "qualified
investors” within the meaning of Article 2 (e) of the Prospectus
Regulation (Regulation (EU) 2017/1129).

In The United Kingdom (?UK?), this Presentation is directed at and is
only being distributed to persons who are ?qualified investors? as
defined in paragraph 15 of Schedule 1 to the Public Offers and
Admission to Trading Regulations 2024, and who are: (i) persons
having professional experience in matters relating to investments
who fall within the definition of “investment professionals” in
Article19(5) of the Financial Services and Markets Act 2000 (Financial
Promotion) Order 2005, as amended (the ?Crder?): or (ii) high net
worth entities falling within Article 49(2)(a) to (d) of the Order; or (iii)
are other persons to whom it otherwise lawfully be communicated (all
such persons being ?Relevant Persons?). Any person, who is not a
Relevant Person, should not act or rely on the Presentation or its
contents.

By accepting these materials, each recipient represents and warrants
that it is able to receive them without contravention of an unfulfilled
registration requirements or other legal or regulatory restrictions in
the jurisdiction in which such recipients reside or conduct business.
This Presentation is subject to and governed by Norwegian law, and
any dispute arising in respect of this Presentation is subject to the
exclusive jurisdiction of Norwegian courts with Oslo District Court as
exclusive legal venue.
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Risk Factors

An investment in the Company's ordinary shares (the "Shares") involves inherent risks. An
investor should consider carefully all information set forth in this Presentation and, in particular,
the specific risk factors set out below. An investment in the Shares is suitable only for investors
who understand the risks associated with this type of investment and who can afford a loss of
the entire investment. If any of the risks described below materialise, individually or together
with other circumstances, they may have a material adverse effect on the Group's business,
financial condition, results of operations and cash flow, which may affect the ability of the
Group to pay dividends and cause a decline in the value and trading price of the Shares that
could result in a loss of all or part of any investment in the Shares. The risks and uncertainties
described in this Presentation are the material known risks and uncertainties faced by the Group
as of the date hereof and represent those risk factors that the Company believes to represent
the most material risks for investors when making their investment decision in the Shares.

Otovo ASA - Risk Factors

The risk factors included in this Presentation are presented in a limited number of categories,
where each risk factor is sought placed in the most appropriate category based on the nature of
the risk it represents. Within each category the risk factors deemed most material for the Group,
considering their potential negative effect for the Company and its subsidiaries and the
probability of their occurrence, are set out first. This does not mean that the remaining risk
factors are ranked in order of their materiality or comprehensibility, nor based on a probability
of their occurrence. The absence of negative past experience associated with a given risk
factor does not mean that the risks and uncertainties in that risk factor are not genuine and
potential threats, and they should therefore be considered prior to making an investment
decision. Additional factors of which the Company is currently unaware or which it currently
deems not to be risks, may also have corresponding negative effects.

A comprehensive list of risk factors has been provided.



O- OTOVO

Key facts & investment themes

Otovo 2.0 at a glance

Monitoring, repair and memberships for behind-the-meter energy, on one Al-native platform

o1 A large, orphaned installed base BY THE NUMBERS
Targeting 37m+ behind-the-meter installations across Europe and
geting ss Europe 1.9m ~30,000 8
the US. 13m+ of those customers are orphaned, with no service L
I 50% of i llers h bank ted Legacy customers Customers Acquisitions
partner to call, as ~ o O sz A epelns WRAniEL orF ez, Accumulated & monitoring Q12026 incl. EnergyAid Since Dec. 2025 merger
] . ~20,000 ~$5m $55b+
o2 Endurance’: the margin engine Memberships Cost savings from TAM
Automates intake, diagnosis, dispatch and scheduling. Expected Q12026 incl. EnergyAid Endurance’ Europe & United States

Distinct, no overlap

EBIT margin uplift from a 10-20% industry average to 20-30%, with
~$5m cost avoidance identified to date.

SERVICE FOOTPRINT

03 Market consolidator, proven

Eight acquisitions since the December 2025 merger, scaling across
Europe and the US. Customers arrive at a fraction of normal CAC,
into a $55b+ TAM with synergy potential on both revenue and cost
from the Endurance roll-out.

@ Live service markets

Office cities
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Market context

Three secular investment theses converge in Otovo

Behind-the-meter power, home-service consolidation and applied Al reinforce one another

Al

Power: demand on the rise

A long-term, global bull market in behind-the-meter power, fueled by Al,
electrification, data centers and reshoring.

Service: consolidation and the orphan gap

U.S. home services (HVAC, pool, pest, plumbing) are consolidating for scale.
37m+ power installations across Europe and the U.S., with installer bankruptcies
having left 13m+ with no one to call.

Al: the applied-Al wave

Applied Al is the next phase of the megatrend, with major productivity gains in
services. Otovo turns this into margin via Endurance®. Lower cost and higher
customer value, with easier communication and quicker service.
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What Endurance does

Endurance’: one tech stack and platform

One proprietary stack, with agents used across every part of the business

Marketing

Lead generation, multi-channel outreach, attribution and automation flows, all

under one roof.

Campaigns Attribution Email SMS Intake Automation

Operations
Dispatch, jobs, field tech and customer service. The day-to-day engine of the
company.

Dispatch Field Inbox Telephony Geofence History

SECURITY & CONTROL QOtovo servers -

Sales

Lead to quote to sighed contract, with Al handling phones and inbox alongside
the team.

Al voice Quoting E-sign Site reports Pipeline Estimators

Supply chain

Inventory, purchase orders, receiving, returns and vendor management,

connected to every job.

Tech uploads

Inventory POs RMA 3-way match Ramp

continuous internal audits - full lockdown capability - Al engineer on alert
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Endurance® in action

A single truck roll, end to end

How the Al-native Endurance® platform supports every step of a service call

Issue detected

Customer calls Otovo, or
monitoring proactively flags
a fault.

WITHOUT ENDURANCE*

2

Al agent responds

Endurance answers the call,
diagnoses the issue and
confirms a service window.

Customer sits on hold or leaves a voicemail

Manual triage, multiple callbacks to schedule

Tech arrives without the right parts, so a second trip is needed

Resolution takes weeks; high cost per job

3

Smart dispatch

Optimized route and
outfitted van, saving 0.75
hrs per call.

WITH ENDURANCE®

® Al agent answers instantly and confirms a window

* Diagnoses root

* Optimized route and outfitted van, saving 0.75 hrs

4

Al-assisted fix

Al-guided repair; part scan
auto-creates the invoice and
PO.

cause and pre-stages parts

5

On to next job

Accounting auto-completed;
the tech rolls straight to the
next stop.

* Resolved in < 48 hrs, one truck roll, 40-60% lower cost
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Customer journey

The same service call, before and after Endurance’

® WITHOUT ENDURANCE: EVERY HAND-OFF IS ANOTHER STOP

—

L3
<
Work order Manual Routed to Customer Parts Reschedule Second
raised triage another dept. callback unavailable truck roll

® WITH ENDURANCE: THREE STAGES, ONE VISIT

Al diagnoses & books b Y ‘Done
Endurance answers and confirms the ! Invoice, PO and accounting close
N/ window - themselves
Issue detected One truck roll
Monitoring flags the fault automatically Right parts staged; fixed in a single visit

501 40%+ 80% 90% 0.75 hrs

Inspections sold from Al monitoring alerts Service inquiries solved by Al Scheduling done by Endurance Quoting automated Saved per service call
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Endurance® vision

The technician becomes the only human touch point

Enabling more operating leverage as the business grows organically and through acquisition

ANNUALIZED COST IMPACT IDENTIFIED TO DATE EBIT MARGIN IMPACT (AT SCALE)
Distinct, non-overlapping

o
10-20% +10% 20-30%
~ m Service industry :r?‘gnm;;%igsi?s Zr\z:;g‘:::] Otovo withM
today more scale potential Endurance®

~$1.7m

SaaS support

Operating leverage compounds as the platform absorbs the coordination work

To continue increasing with both organic and inorganic growth between the customer and the technician.

82 0/ Endurance® improves its own software
0

System issues and feature requests are picked up, investigated, fixed and merged by the platform itself. 1,113 of 1,362 actionable engineering
tickets resolved, and 696 code changes merged in the last 30 days. The team sets direction; the system does the work.

RECURSIVE SELF-IMPROVEMENT
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M&A integration

Acquisitions move onto Endurance’ in about three weeks

A six-person core team standardizes identity, systems, data, controls and operating workflows

Day 1-10 30-60d

Connect Migrate Stabilize

Secure identity and map systems Make Endurance the system of record Hypercare and prove operating performance

® |ssue Otovo email, SSO and managed-device * Rehearse data migration twice: subset, then ®* Hypercare through Day 60 by default

access on Day 1 full dataset
* KPI scorecards at Day 1, Day 30 and Day 60

Complete full system inventory within ten Run in parallel with reconciliation and

* Sunset legacy systems only after parity and
business days documented rollback triggers gacy sy y parity

clean reconciliation

Map CRM, scheduling, field service, billing, Train users and complete UAT before
telephony and monitoring production cutover
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Inside the platform

The operating system behind the business

n ENDURANCE

m UTILITIES

88 Dashboards
& convas

& Alchat
Tasks

M CUSTOMER CARE

A Accounts

® cases

) MyComms
Q@ cals

O Texting
= email

W REVENUE

€} Dialer

@ Qquotes

I\ Pricobooks
8, Outside Sales
@ Marketing
W oPERATIONS
(D workorders
P Projects

S5 Dispatch

[ o

Accounts 5 O Searchdatabase...

] w0 g © 4B

Communications

X 7
proFiLE [TV | BiLLUNG | LEGAL | SITES | 1
i ALk e FA caus enat D
WORKLOAD
= Agreement
ACTIVE | cusTOMER simes > WORK ORDERS >
% Inbound call
since March 1, 2026 3 4
Customer greeted the agent; no service need,
request, or outcome was discussed before the call
WORK APPTS > SALES APPTS > ended.
4 0 (> RECORDING
SERVICE SITE + ADD WEDNESDAY, JUL 29
——— INVENTORY > SERVICES > Bruan System
0 1 Email email sent: Reminder: Please review and sign
Otovo Pre-Inspection Waiver
TX-HOUSTON email] Co indar

QUICK ACTIONS

T, CALLCUSTOMER
BOOK SERVICE
NEW QUOTE

ADD OTOVO CARE

MANUAL Al PAUSE

@ PAUSE Al COMMUNICATIONS

stop al A

TaGs

AUTOPROVISIONED  GOOGLE OAUTH

STATUS & TERRITORY

ACCOUNT TYPE &
STATUS

Customer
ACTIVE 4

PROPERTY TYPE

RESIDENTIAL

COMMERCIAL

TERRITORY

TX-Houston v

MEMBERSHIP &
FINANCIALS

MEMBERSHIP  MEMBER
Not since

active 04/30/2026
ToTAL ToTALPAID
mvokED g

$17,581

One record per customer

SITE SERVICES

Energy | Service  OtovoCare

0 equipment types

loted: Inspection - Standard

Soun System

d: Inspection - Standard

THURSDAY, JUL 30
% Outbound call
Call rang with no answer and no veicemail
engagement.
> RECORDING.

To0AY
0 1exr ris

b slease confirm your proposed
Inspection for 2026-07-31, 10:29-11:44. Reply if

anything needs to change. — Otovo

crar IRETRECVVN « cau |

Sites, work orders, appointments, membership, territory and billing on a single screen, with one
proprietary data layer behind all of it.

%, Outboundcall - 10s
Call rang with no answer and no voicemail

engagement.
[> RECORDING

0 Text  Iris 12

t

anything needs to change. — Otovo

The Al does the work

TODAY

y AM

dlease confirm your proposed
Inspection for 2026-07-31,10:29-11:44. Reply if

EMAIL [RSINTI

Every call, email and text on one thread, with Endurance confirming the inspection appointment with

the customer itself, unprom

pted.

10



The SaaS graveyard

56 vendors cancelled, downgraded or headed for termination.

Endurance is replacing fragmented SaaS with one intelligent stack.
- ‘V»" P . - -
\\lil’d'ﬁ /—\\: - = \\ J}, \ \ - 3 A‘ e ..

\\ AJ"
P

R.I.P. R.LP.

e HoUSECALL 53
B PRO EEBS

R.L.P.

HUBSPOT

R.I.P. R.LP. -

SALESFORCE| B nigop PR | AWS

R.LP.

RECRUITEE

DROPBOX DOCUSIGN
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Key takeaways

Endurance’ turns technology into operating leverage

Compounding M&A advantage

Annualized cost impact to date A repeatable ~3-week playbook lets six people fold in each deal. Customers arrive at a fraction of normal

CAC, synergies are extracted, and every acquisition's data sharpens Endurance for the next.

6

People on the core Al team

Operating leverage

Each new customer, region and acquisition runs on the same system. The business scales without
rebuilding the back office or adding headcount. Core G&A stays flat.

Systems and data integration Margin engine
Strips out fragmented Saa$, legacy support and admin cost. ~$5m of cost avoidance identified to date,

increasing with size.
1.9m

Accumulated legacy customers




